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Family offices poised to outgrow
hedge funds

11 September 2024, 9:05 pm CEST, written by UBS Editorial Team

Family offices are gaining presence in the wealth management landscape, with assets projected to overtake
hedge funds by 2030. This shift signals a growing preference among wealthy families for greater control,
privacy, and personalized strategies.

Family offices are on track to surpass hedge funds, with assets expected to hit $5.4 trillion by 2030, according to a
recent story on CNBC. The number of single-family offices, which cater to wealthy families worth $100 million or more,
is projected to rise from 8,000 to more than 10,700. This shift is reshaping the wealth management industry, as family
offices offer more control, privacy, and tailored services than traditional private banks.

The rise of family offices reflects two broader economic trends: technology and globalization, both of which have
increasingly led to wealth being concentrated at the top.

As wealth accumulates, so does the demand for specialized, private financial management. Ultra-high net worth (UHNW)
families are increasingly moving away from traditional firms to create in-house teams that can manage their investments,
estate planning, and philanthropy, with a long-term focus that aligns with their goals. North America is leading this way,
with family office assets expected to grow by 258% between 2019 and 2030.

Family offices also provide a more strategic alternative to the product-driven approach of private banks, offering greater
flexibility and control. This is particularly appealing to families seeking to preserve and grow their wealth across generations.

For more, read and subscribe to the UBS Family Office Quarterly, a Family Office Solutions publication.
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https://www.ubs.com/us/en/wealth-management/our-solutions/private-wealth-management/insights/articles/ubs-family-office-quarterly.html
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Important information

As a firm providing wealth management services to clients, UBS Financial Services, Inc is registered with the U.S. Securities and
Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment advisory and brokerage
services. Advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different
laws and separate contracts. It is important that you carefully read the agreements and disclosures UBS provides to you about
the products or services offered. For more information, please visit our website at www.ubs.com/workingwithus.

© UBS 2024. All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.

There are two sources of UBS research. Reports from the first source, UBS CIO Global Wealth Management, are designed for
individual investors and are produced by UBS Global Wealth Management (which includes UBS Financial Services Inc. and UBS
International Inc.). The second research source is UBS Group Research, whose primary business focus is institutional investors. The
two sources operate independently and may therefore have different recommendations. The various research content provided
does not take into account the unique investment objectives, financial situation or particular needs of any specific individual
investor. If you have any questions, please consult your Financial Advisor. UBS Financial Services Inc. is a subsidiary of UBS AG
and an affiliate of UBS International Inc.
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